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Customer Relationship Management - cncrtema ynpasieHNa B3aUMOOTHOLLEHUNN C
KJINeHTaMu, NMo3BOJIAIOLWLAaA aBTOMAaTU3NPOBATb U ONTUMN3NPOBATb MAPKETUHT U
KJINEHTCKNI CEPBUC NYTEM XpaHeHUSA NepcoHasibHbIX AAaHHbLIX O KJIMEHTax, UCTopumn
B3aMMOOTHOLWEHUA C HUMU[1]

Be3ycnoBHO, KaXXabl NpegnpuHUMaTeNb, Ha4YnHasa OT YPOBHA MUKpobU3Heca, cTapaeTcs
MOMHUTb O KJZINEeHTe BCE U Noaaep>XnBaTb C HUM APY>XKECKMe OTHOLWEHNS ANS
ynyduweHusa nokasaTens Retention u Lifetime Value.

Tak, HanpuMep, Bnaaeney HebonbLION KoenHn 3aBoaANT MUKpobeceabl C MOCETUTENEM,
N3 KOTOPbIX Y3HAET O AHEe POXAEHUS KINEeHTa, ero poACcTBEHHUKAX, Aenax, NiobnmMom
HanuTKe n nbrumon ene. 3Ta MHHOPMaLMSA MO3BONSET eMy NpensiaraTte Hanbonee
peneBaHTHbIe HANUTKN MO HAaCTPOEHMUIO KIMEHTA, NOroAe, UWiIn BPEMEHU CYTOK, AeNnaTbh
NoOAPKWN Ha OeHb POXXAEHNS U Tak Aanee. Takon noaxon 6e3ycyoBHO NMOJIOXKUTESIBHO
BAIMSIET HA NOKa3aTenu Bo3BpaTa u obliero 4yeka.

Ho 4TO XXe aenatb, eC/I KJINEeHTOB CTaHOBUTCA CTOJIbKO, YTO BCEX B FOJIOBE U He
yoepXaTb. A 4TO eCcnm Takunx KOCpeI/IH CTaQHOBUTCS OECATKWU, COTHU N Aa>Ke TbiCA4un?
[MosBnseTcsa MHOro COTPYOHUNKOB Y KOTOPbIX COTHU N TbICA4YN KIIMEHTOB B N€Hb
KaXXOO0MY KJIMEHTY YAEJINTb CTOJIbKO BpeEMEHN U BHUMaHNA Y)XKe He MNOoJTyHaeTCHA.

3necb 1 nosenseTcs 6oab U noTpebHocTb Bo BHeagpeHUn CRM-cucteMm, KOTopble
NO3BOJISIIOT XPAaHUTb AaHHY MHMOPMaLNIO N NMPpn HeobXOAMMOCTN AOCTaBaTb €€ U el
NoJib30BaThCH.

Mpumep npocTtenwen CRM-cuctembl 3170 Tabnnykm B Excel ¢ gaHHbIMU KJIMEHTOB,
HanpumMmep, ¢ PO, HoMmepoM TenedoHa, MOYTON U OATOW POXKOEHUS.

Hanbonee cnoxxHole cucteMbl 06bIYHO BHELAPAOTCA MO Mepe HeobxoanMocTun, Koraa
CTOMT 3aja4a aBToMaTM3npoBaTb paboTy C AaHHbLIMUY, NOJyYaTb AOMNOJHUTENbHbLIN
pyHKLUMOHaN B hopMaTe OTBETCTBEHHbIX, 3a4a4, nnu paboTel ¢ API

Takon noaxopn nomMoraeT Npu MacwTabrupoBaHNM COXPAHNTb CUCTEMY BbICTPaMBaHUA
B3aVMIMOOTHOLUEHWUN C KJIMEHTaMN, yMeHbLUATb POJib YeN0BEYEeCKOro 0akTopa, a Takxe
noMoraeT co3aBaTb AOMOJHUTENbHbIE KOHKYPEHTHbIE NMpenMyLLecTBa, 4To 6e3ycsoBHO
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rMnoMoOraeT pa3BMBaTbCA 6|/|3Hecy.

Mo paHHbIM nccnenoBaHna MHcTuTyTa Mpobnem MpeanpmHuMmaTensCcTBa, 63,7%
KoMMaHun B Poccun ga)ke HUKorga He cabiwann o CRM, a 19,3% coobwmnm 41o y HUX
HeT CRM cnctemMbl 1 OHU HEe NNAHUPYIOT €€ BHegpATb.[2]
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